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Work with us.Work with us.
Consider joining Western Reserve Land 

Conservancy’s corporate partnership program. 
For more information, contact Jon Logue at 

440.528.4150 or jlogue@wrlandconservancy.org.

CHARITABLE GIVING

Congratulations to
Radd L. Riebe

Stout Risius Ross, Inc.
on receiving the

2014 Distinguished Estate Planner Award
from

THE ESTATE PLANNING COUNCIL OF CLEVELAND

Tips to selecting right donor advised fund
BY LAURA MALONE 

Over the last decade, the 
growth of donor advised 
funds (DAFs) has been 

increasing at a rapid rate.  Their 
simplicity to set up, flexibility 
and tax-saving capabilities have 
proven to be an excellent 
tool in estate planning and 
business exit strategies. 
However, choosing the best 
DAF for a donor’s circum-
stances can be as varied as 
the different charities that 
they choose to support.

The following is a list of 
questions that a potential 
donor and their advisor 
need to consider when determining 
which DAF may be best for them 
and their interests:

1 Affiliations
Is the organization that 

sponsors a DAF affiliated  
          with another entity (for-profit 
or non-profit)? How might these 
affiliations help or hinder the donor’s 
use of a fund now or in the future?

2Contributions
What types of assets are 

eligible for contribution (e.g.  
           cash, marketable securities, 
closely held securities, real estate, and 
life insurance)? How quickly do these 
assets have to be sold or rebalanced?

3Investments 
What investment 

choices are avail- 
        able? Are contribu-
tions pooled (i.e. dollars 
donated are pooled with 
other donors for investment 
purposes) or can the dollars 
be separately managed in 

their own investment account by the 
donor’s existing financial advisor? 

4Grant distributions
Are there restrictions on 

grant distributions (e.g.  
           geographic, religious, etc.)? 
Is there a minimum annual distri-
bution requirement that the donor 
must give, or a maximum annual 
limit that restricts how much can 
be given away?
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5Succession
How flexible are the  

    provisions for succession  
            upon the donor’s death? Is 
involvement limited to the donor 
and their spouse or can unlimited 
successor advisors be named?

6 Online access
Does the program offer the 

ease of secure online access  
         to your account?

7 Costs
Are there set-up or termi-

nation fees? What is the  
          annual administrative fee? Are 
there minimum account level charg-
es? Does the organization require a 
certain portion of the fund to be set 
aside for its own purposes? Most im-
portantly, will the organization allow 
you to transfer the fund in the future 
to another DAF administrator, or are 

your funds held permanently by the 
initial administrator?

Thinking through these seven 
tips before opening a DAF will give 
the insight needed to make chari-
table giving as tax-smart, flexible, 

and enjoyable as possible.

Laura J. Malone, CAP®, CEPA®, is 
director of gift planning at Ameri-
can Endowment Foundation. Con-
tact her at 877-599-8903 or email 
lauramalone@aefonline.org.


