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Real Estate Case Study:
Bargain Sale
ALBUQUERQUE, NM
19,000 SF RETAIL BUILDING ON 46,000 SF OF LAND

BENEFITS
Donor advised funds (DAF) are charitable giving vehicles that are established by a sponsoring public charity, which 
make grants to other charitable organizations based upon recommendations from the donor. By donating appreciated 
real estate to a donor advised fund, the owner can earn generous tax benefits, support their favorite causes, and free 
up time for other pursuits.

American Endowment Foundation (AEF) is a public charity that enables donors to create a donor advised fund. 
AEF administers the fund on behalf of the donor. The donor can then recommend grants to qualified nonprofit 
organizations on their own timetable. The donor’s financial advisor can remain involved in managing the investment 
dollars that reside in the DAF account.

Benefit for the Donor
Through RGF, the donor is able to fulfill his charitable intent with his $550,000 charitable deduction, and is able to 
eliminate the burden of holding onto an outdated vacant property.

By donating appreciated real estate to RGF and having RGF transfer the balance of the $550,000 charitable donations 
after-sale cash proceeds to the donor advised fund, the donor can then recommend grants to qualified nonprofit 
organizations on their own timetable and free up time for other pursuits. Meanwhile, the donor’s financial advisor 
can remain involved in managing the investment dollars that reside in the DAF account.
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An investor owned a property for more than 30 years. Due to contin-
ued depreciation and increases in the property’s value, the investor 
was facing a significant capital gains tax upon sale of the property.

During most of this 30-year period the property was fully occupied. 
However, the property went vacant for five years and the investor 
attempted to sell it for $1,100,000. While vacant, the investor was 
obligated to cover payments on a first mortgage of $350,000, plus 
payments for property taxes, insurance, maintenance and utilities.

After an extended twoyear selling period, no buyers were identified at the seller’s expected price. Realty Gift Fund 
entered into a negotiation with the seller for a Bargain Sale. The seller obtained a “qualified appraisal” of $900,000.

Realty Gift Fund (RGF) agreed to pay $350,000 in cash and to accept a charitable donation for $550,000. The cash 
payment was used to retire the seller’s first mortgage enabling the property to be conveyed to RGF on a free
and clear basis.

RGF listed the property for $900,000. A buyer was located who desired to open a restaurant, and who planned to 
demolish the existing improvements which adversely impacted the required land plan. A price was negotiated to 
accommodate the buyer’s plan, and the sale provided RGF net proceeds as a major gift.


